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Centre news

5th FrAP seminar november 12, 2012 «Vers une simplification 
des obligations comptables des petites sociétés cotées en 
europe»

Last Autumn, November 12 more precisely, the KPMG 
Financial Reporting Centre had the great pleasure of 
having Jerome Haas, President of the Autorité des Normes 
Compables (ANC), as guest speaker at our 5th Financial 
Reporting Academia Practionner (FRAP) seminar. 

The topic of the FRAP was ‘Vers une simplification des 
obligations comptables des petites sociétés cotées en 
Europe’. The issue is very topical given the on-going debate 
in Europe and around the world on a disclosure framework 

and more generally on the costs and benefits of IFRS. 

The ANC has been very active on a number of projects on these fronts. Beyond 
their own proposal ‘Simplify accounting obligations for «small listed companies» 
in Europe’, they have been involved in developing a joint EFRAG, FRC and ANC 
Discussion paper ‘Towards a Disclosure Framework for the Notes’ and a joint FRC, 
DRSC and ANC Discussion paper ‘Thinking about disclosures in a broader context: 
A road map for a disclosure framework’. Jerome detailed the two ways proposed 
to reduce the current burden for small companies: 1) reduce the volume of notes 
and 2) facilitate the preparation, improve the readability and relevance of the 
notes to financial statements. 

The first of these which 
strives to simplify the 
disclosure requirements 
under IFRS has 11 specific 
proposals including the 
simplif ication of the 
requirements regarding 
segment information; 
the elimination of some 
comparative information 
already published previously 
or the requirement to 
disclose key assumptions 

used for impairment tests when the likelihood of depreciation is remote; and the 
elimination of requirements to disclose the fair value of financial instruments and 
investment properties accounted for at cost or amortised cost. 

The second proposes standardized documents and the provision of practical 
tools to preparers. Beyond talking about disclosure requirements, Jerome also 
exposed what he perceived were some of the pressing issues facing IFRS and the 
international standard setting process. Paul André opened the FRAP with a brief 
presentation of the evolution (or revolution) in accounting and more specifically 
accounting disclosure theory over the last 50 years.
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third Annual meeting for Accounting 
research : 

L’Autorité des Normes Comptables hosted the Third 
annual Meeting for Accounting Research 
13th and 14th December to discuss “Volatility and the long 
term” in Paris.

Paul’s presentation at the 3e États généraux de la 
comptabilité focused on the role of prudence (or 
conservatism) in IFRS. Number of actors have begun 
to question the apparent absence of prudence or 
conservatism in IFRS while Hans Hoogervorst, Chairman 
of the IASB argued in a recent speech (The Concept of 
Prudence: dead or alive? FEE Conference on Corporate 
Reporting of the Future, Brussels, Belgium, Tuesday 18 
September 2012) that the basic tenets of the concept of 
prudence still play a vital role in the IASB’s work. 

After presenting an evolution in the objectives of 
financial reporting over the last 50 years, Paul first 
suggested that there has been a historical demand 
for prudence in financial reporting from many 
stakeholders: in protecting shareholders in limiting 
payoffs to managers (bonuses); in protecting lenders in 
limiting payouts to shareholders (dividends); in limiting 
litigation; in facilitating contractual arrangements 
based on accounting numbers; in better governance by 
revealing sooner value destroying projects; in reducing 
taxes; and in limiting criticism towards standard setters. 
Where many of these can and are achieved outside 
the financial reporting framework (e.g., legal rules on 
the distribution of dividends, tailored accounting debt 
covenants, specific rules on establishing taxable income, 
etc.), the cost/benefits of multiple systems remains an 
open question. 

Paul then exposed two forms of conservatism : 
•�First,� unconditional (ex ante, consistent, news 
independent) conservatism which results from 
accounting rules that understate the book value of 
net assets (e.g. use of historical cost, expensing R&D, 
arbitrary amortisation of assets, etc.). While many 
argue that the introduction of fair values in IFRS has 
reduced unconditional conservatism, this remains an 
open question. Outside of financial firms, many show 
that the level of fair values in the financial reports is 
quite limited (IFRS remain a mixed measurement 
model) and there is limited evidence that Market-to-
book ratios have converge to unity after IFRS. 

•�Second,� conditional (ex post, temporary, news 
dependent) conservatism which results from lower 
of cost and market rules, impairment rules or strict 
provisioning rules for example. Here, Paul agrees with 
the Chairman of the IASB that in principal these are in 
place under current IFRS. The mystery is that recent 
research including work by Paul and other colleagues 
at ESSEC (Andrei Filip and Luc Paugam) document 
a reduction in conditional conservatism after 2005! 
A piece of the puzzle might lie in the recent criticism 
expressed by ESMA as to the quality of impairment 

testing under IFRS. Further, the special case of financial 
firms and the role of fair values remains contentious.

Paul Andre has been nominated as the 
european Accounting Association’s next
Editor of Accounting in Europe. 

Professor Paul André has been 
appointed as the European 
Accounting Association’s next 
Editor of Accounting in 
Europe. Paul will receive new 
manuscr ipt  submiss ions 
from January 1st 2014. 

Accounting in Europe aims to 
contribute to policy debate by 

publishing high quality articles that provide new insights 
for research, practice, policy and regulation. The 
journal therefore welcomes contributions in all areas 
of accounting, including, but not limited to, analyses of 
contemporary developments in accounting, auditing, 
standard setting and regulation.
Accounting in Europe consists of two main sections: 
Issues in European Accounting contains articles 
solicited by the editorial team, while Research Articles 
contains standard academic research papers. All papers 
are subject to review.
He welcomes papers from a wide range of paradigms 
and research methods, as long as they are presented 
in an accessible manner to its mixed academic and 
practitioner readership and enhance the understanding 
or the development of accounting and auditing either in 
Europe or for Europe from a global perspective.

IFrs OBserVAtOry
Peter Walton
IFRS Director

As ever in standard-setting, 
nothing goes as quickly as people 
say it will. At the time of the last 
newsletter, the IASB was saying 
the G20 convergence process 
should be complete by mid-2013. 
This time around the Financial 

Stability Board has just asked the G20 to tell the IASB 
and FASB to make sure they are converged by the end 
of 2013. 
The revenue recognition standard should be published 
soon, and people are going to be given three and 
a half years to get ready to implement it, such is the 
impact it is expected to have on some industries. On 
financial instruments, the IASB has published limited 
amendments to IFRS 9 Financial Instruments to 
introduce a third category of financial instrument held 
for its contractual cash flows or for sale. This will be 
accounted for at fair value with changes going through 
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Other Comprehensive Income. If this goes through 
without difficulty, and the hedge accounting section is 
published, the IASB should have IFRS 9 complete by the 
end of 2013, except for impairment.

The FASB have now issued their full proposals for 
reform of US GAAP for financial instruments. This 
will have the same three category model as the IASB 
is moving to (not surprisingly because this was the 
reason for the IASB’s change). However the two 
standard-setters remain apart on credit impairment. 
Both are using expected losses as the basis of financial 
instrument impairment, but the IASB uses a two stage 
model that the Americans once signed up to but now 
say is too complicated. The IASB suspects that the 
simpler US model will cause over-provision. They are 
committed to reviewing the situation once they get 
constituents’ comments on the exposure drafts. The 
Financial Stability Board wants this converged by the 
end of the year, but that does not look likely.

Re-exposure drafts on leases and insurance contracts 
should also be appearing in the coming months. The 
US is likely to issue a discussion document and offer 
constituents a choice of an updated US standard or the 
IASB model. The IASB will issue a targeted exposure 
draft which addresses only changes since the last 
exposure draft.

IASB Chairman Hans Hoogervorst is convinced that 
convergence with the US just is not a practical path to 
pursue. His plans to create an Accounting Standards 
Advisory Forum (ASAF) as the future focus for 
interaction between national standard-setters and the 
IASB are well advanced. The ASAF will have twelve 
members, three each from Europe, the Americas 
and Asia-Oceania, one from Africa and two ‘at large’ 
members. Europe has been allocated one 'at large' 
place and will be represented by EFRAG, Germany, 
the UK and Spain. Curiously there is no individual place 
for France, and no non-EU state (although one IASB 
member joked that he thought the UK filled that place).

Work is well advanced on updating and completing the 
IASB conceptual framework. EFRAG and the European 
Accounting Association have both set up working 
groups to deliberate on issues, to be ready for the IASB 
discussion paper, expected in July. EFRAG’s working 
group includes the national standard-setters from 
France, Germany, the UK and Italy.  EFRAG describes 
the project as ‘the most important development in 
financial reporting since the restructuring of the IASB 
and the adoption of IFRS for use in Europe’.

Early papers suggest the IASB staff want to break open 
the existing asset definition and have a first step to ask 
the question: is it an asset? And then discuss recognition 
and measurement afterwards. An asset should be 
‘capable of’ producing cash inflows instead of ‘expected 
to’. The key issue in determining measurement should 
be relevance, based on how the entity plans to realise 
value from the asset. Financial reporting would likely 

use more than one measurement basis. Staff are also 
suggesting that ‘equity’ should be viewed from the 
perspective of the last layer of risk-bearing – the capital 
that absorbs the residual risks of the entity. That will 
undoubtedly go down well with banks and others. 

The IASB has also launched an initiative to explore issues 
with disclosure. It conducted a questionnaire survey 
late last year and held an open disclosure discussion 
forum in London of January. One impassioned investor 
complained that not only did the volume of disclosure 
hide important information about an entity, companies 
were providing information that was not any use to the 
investor.

The conceptual framework project is supposed to 
address both presentation and disclosure. The survey 
material is intended to feed into that process. The staff 
have not trailed any papers on these two areas yet. 
However the IASB is going to have its work cut out 
because while its right hand is busy assessing disclosure 
overload, its left is busy adding to that overload. The 
revenue recognition standard comes with much more 
disclosure than the standards it replaces. 

At the February meeting of the IASB, former CFA 
Institute technical guru Pat Finnegan was asking for 
fair value disclosures for bearer biological assets, in the 
face of the industry and some other analysts saying the 
information was highly unreliable (what is the selling 
price of a mature apple tree that you cant sell without 
selling the land it lives in?). The IASB is working on its 
amendment to IAS 41 Agriculture which will exempt 
from fair value measurement plants such as vines 
whose sole purpose is to bear fruit and which are not 
themselves consumable. The amendment will send 
farmers to the property, plant and equipment standard 
(no pun intended).

The IASB is also working on an interim standard to allow 
countries like Canada that have rate-regulated industries 
to combine local GAAP with IFRS while the IASB thinks 
about whether ‘regulatory balances’ (adjusting deferrals 
to regulate revenue) might be assets and liabilities in an 
IFRS world.

ACAdemIC news

APdC Award Ceremony :  
december 5th, 2012 
ESSEC Business School  welcomed the APDC 
(Association des Professionnels et Directeurs 
Comptabilité & Gestion) Award Ceremony for the 
best dissertation in Accounting, Control and Audit 
on Wednesday 5th of December 2012 in Cergy. The 
competition was organized by the ESSEC KPMG 
Financial Reporting Centre in partnership with the 
APDC.
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APDC is the French professional association of Heads of 
Accounting and Control. The Chairman of the Award is 
M. Dominique Bonnet, Director of Accounting of Total 
Group. APDC runs a competition each year to encourage 
masters’ students to write their dissertation on a 
subject that relates to the APDC’s areas of professional 
expertise. Part of the objectives is to heighten the 
awareness of students of the career potential in 
accounting and related functions of companies.

Centre student Jeanne Depond’s 
dissertation about “Le traitement 
comptable des marges arrière 
dans le secteur de la grande 
distribution” won for best 
dissertation. It’s the recognition of 
an excellent work. Congratulations 
to the winner Jeanne !

Summary : Le traitement comptable des marges arrière 
dans le secteur de la grande distribution
« Leclerc mise sur sa politique des bas prix pour 
attirer de nouveaux clients tandis que les magasins 
U ont opté sur une politique des prix justes. Les prix 
des biens de consommation ainsi que les rapports 
de force entre industriels et grande distribution 
restent, en effet, au cœur des débats publics mais 
la pratique qui fait essentiellement débat reste 
les marges arrière, en témoigne le retentissement 
autour du procès contre Carrefour en mars 2012, 
condamné à rendre à ses fournisseurs 17 millions 
d’euros perçus indûment au titre des marges arrière 
et régler en sus une amende de 2 millions d’euros. 
 
Les marges arrière sont apparues dans les années 1990 
et correspondent à des remises versées en fin d’année 
par l’industriel en contrepartie de services rendus par 
les grands distributeurs destinés à promouvoir les 
produits par diverses mises en avant. Leur répercussion 
sur le prix de vente a été rendue impossible en 1996 par 
la loi Galland et ont provoqué, ainsi, l’érosion du pouvoir 
d’achat des consommateurs.  Ces marges arrière font 
d’autant plus débat qu’elles ne donnent pas toujours 
lieu à des prestations de service réelles et identifiables. 

Afin�de�réglementer� les�pratiques�commerciales, les 
pouvoirs publics ont voté une série de lois permettant 
d’encadrer et de protéger les industriels, en particulier 
les petits producteurs. Cependant, loin d’être efficaces, 
elles ont donné lieu à des pratiques anticoncurrentielles 
mises en place pour contourner la réglementation. 
Les industriels, ainsi que les distributeurs, estiment, 
en effet, que les lois votées par le législateur sont 
déconnectées de la réalité du marché et empêchent 
les parties de maximiser l’efficacité économique. Ces 
lois montrent cependant une volonté du législateur de 
faire baisser durablement les prix à la consommation. 
 
Ces pratiques commerciales ambivalentes doivent 
faire l’objet d’un traitement comptable spécifique 

afin de les faire apparaître dans les états financiers 
dans un souci de transparence. En effet, si certaines 
prestations, telles que les mises en avant, par exemple, 
favorisent indéniablement le développement des ventes 
des industriels, d’autres, en revanche, s’assimilent 
davantage à une charge supplémentaire qui leur est 
imposée. Les normes comptables françaises, encore 
utilisées à ce jour par certaines enseignes de grande 
distribution non cotées, n’ont pas pris en compte ces 
nouvelles pratiques commerciales et n’imposent pas 
de traitement comptable particulier aux dégradations 
tarifaires. Les normes internationales n’ont, quant à 
elles, pas prévu de traitement comptable particulier 
pour cette pratique franco-française mais le cadre 
conceptuel des normes européennes, qui promeut 
la primauté de la substance sur la forme, donne 
suffisamment d’indications pour uniformiser le 
traitement comptable des marges arrière et traduire 
leur réalité économique. Ainsi, depuis l’instauration 
des normes IFRS, les entreprises cotées doivent faire 
apparaître sur une ligne distincte les prestations de 
service dans un souci de transparence. Cependant, 
malgré les diverses réglementations encadrant 
désormais les marges arrière, celles-ci restent obscures. 
 
Le thème des marges arrière reste donc pleinement 
d’actualité compte tenu des évolutions économiques, 
législatives et comptables récentes concernant 
le secteur de la grande distribution et illustre les 
différences de philosophie entre normes françaises 
et européennes ainsi que les conséquences 
logiques dans la présentation des états financiers. 
 
La problématique de ce mémoire s’articule autour de 
trois axes :
-  Quelle est la genèse de l’actuel rapport de force 

déséquilibré entre distributeurs et producteurs ?
-  En quoi les caractéristiques propres des marges 

arrière rendent leur traitement comptable   spécifique 
et problématique ?

-  Quels sont les enjeux de la révision des normes 
comptables internationales et quelles solutions 
peuvent être apportées pour délivrer une image fidèle 
des états financiers ?
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La finalité de ce mémoire n’est pas de prendre part 
aux débats actuels sur les rapports conflictuels entre 
les grands distributeurs et les producteurs. Il s’agit, 
plutôt, de dresser un bilan des normes comptables, 
économiques et législatives qui régissent les 
négociations commerciales, et plus particulièrement 
les marges arrière, ainsi que d’apporter des pistes de 
réflexion sur les solutions à apporter pour délivrer une 
image fidèle des états financiers. »

Creation of a new course “Hot topics”
Thomas Jeanjean
Academic Director

The KPMG Centre proposes to 
create as a “Research Seminar” 
a new course entitled “Hot 
topics in Financial Reporting” in 
collaboration with KPMG. The 
goal of this course would be to 
tackle advanced topics in financial 

reporting through the lenses of accounting quality.

Students will be exposed to the factors that determine 
high quality financial reporting (standards, but also 
incentives, internal control and external monitoring, 
either by financial analysts, auditors or supervisory 
agencies). Teaching methods will be a mix of 
testimonies, “real life” cases and lecture.

reseArCH news

Paul André
Research Director

Presenting the Centre’s new research 
Fellow
The ESSEC KPMG Financial Reporting Centre is proud 
to�present�a�new�Research�Fellow,�also�member�of�the�
Centre’s scientific committee. 

Luc Paugam teaches Financial 
Accounting and Reporting in the 
MSc program. His research 
interests focus on financial 
reporting (recognition, valuation 
and disclosures) of intangible 
assets (goodwill, brands), 
business combinations and audit. 
His research encompasses non-

additive valuation, the role played by financial reporting 
for M&A transactions in revision of market 
expectations and the impact on regulation on audit 
quality. He has written books and articles for various 
journals and editors: The International Journal of 
Accounting and Economica. Luc received the M&A 
ARFA (Association of M&A managers) best dissertation 
award for his PhD research. He has been a Visiting 
Scholar at the University of Houston. He is also an 
expert consultant in the field of valuation.

recent Centre working papers and 
publications
•�WoRKInG PAPERS
Accounting Conservatism in Europe and the Impact of 
Mandatory IFRS Adoption: Do country, institutional and 
legal differences survive?
André,�P.�and�Filip,�A.�
It is argued that IFRS put more emphasis on neutrality 
than conservatism. We examine the impact of the 
mandatory change to IFRS in 2005 by European 
firms on the level of accounting conservatism and 
check whether well documented differences in 
conservatism across countries and varied institutional 
and legal settings survive the change. We document 
that accounting conservatism has decreased after the 
adoption of IFRS overall and more specifically across 
French and German law origin countries and countries 
with important debt markets and with less developed 
equity markets. We also find a reduction in conservatism 
in countries where the tax book conformity was high. 
More importantly, we document that differences across 
countries, institutional and legal settings disappear after 
mandatory IFRS adoption. We only find weak evidence 
that insider economies with weak enforcement (Leuz 
et al. 2003’s cluster 3 which includes Greece, Italy, 
Portugal, and Spain) continue to have a lower level of 
conservatism. Finally, the decrease in conservatism is 
most significant in countries which had the greatest 
difference with the new IFRS standards. Overall, we 
conclude that accounting standards do matter!

Determinants of the voluntary adoption of IFRS by UK 
unlisted firms
André,�P.,�Walton,�P.,Yang,�D.and�Kalogirou,�F.�
We examine the determinants of voluntary adoption of 
IFRS by medium-to-large UK unlisted firms as defined 
by the revised 4th Directive (29,874 firms comprising 
1,264 or 4.26% IFRS firms). Analysing voluntary adoption 
allows us to better understand the cost/benefits of 
choosing a specific set of accounting standards. We 
find that larger firms, with international orientation, 
lower levels of debt, more external funding needs, 
more employee productivity, and lower profitability 
are more likely to voluntarily adopter IFRS. In addition, 
new firms, firms audited by big-four auditors and firms 
controlled by governmental organizations, funds, or 
other companies tend to adopt more than other firms.

https://docs.google.com/a/essec.edu/viewer?a=v&pid=sites&srcid=ZXNzZWMuZWR1fGNoYWlyZS1maW5hbmNpYWwtcmVwb3J0aW5nLWVzc2VjLWtwbWd8Z3g6NDhjZjE0MDgxMTc0MTMwZg
https://docs.google.com/a/essec.edu/viewer?a=v&pid=sites&srcid=ZXNzZWMuZWR1fGNoYWlyZS1maW5hbmNpYWwtcmVwb3J0aW5nLWVzc2VjLWtwbWd8Z3g6NDhjZjE0MDgxMTc0MTMwZg


6

Do joint audits lead to greater audit fees?
André,�P.,�Broye,�G.,�Pong,�C.�and�Schatt,�A.�
In its recent “Green Paper” on audit policy (October 
2010), the European Commission suggested that joint 
audits might be a way of improving the audit market in 
Europe. However, some participants consider that joint 
audits are not an efficient solution because they would 
significantly increase audit fees paid by companies. 
We compare audit fees paid by listed companies in 
France in 2007, 2008 and 2009, where joint audits 
are mandatory, with those paid by Italian and British 
companies and find significantly higher audit fees in 
France after controlling for well documented auditor, 
client and engagement attributes. Because theoretical 
models and empirical results in cross country studies 
suggest higher fees in countries such as the UK with 
a stronger legal liability regime and greater investor 
protection, and likely similar fees in countries with 
similar legal environments like France and Italy, we 
conclude that joint audits lead to significantly greater 
audit fees.

Evidence on the Impact of Adopting English as an 
External Reporting Language on Foreign Investment, 
Liquidity, and Analyst Following
Jeanjean,�T.,�Stolowy,�H.,�Erkens,�MHR.,�Yohn�TL
This study investigates whether adopting English as an 
external reporting language is associated with increased 
foreign investment, liquidity, and/or analyst following 
in non-English speaking company’s stock. Specifically, 
we examine a sample of companies that initiate the 
issuance of an annual report in English in addition to 
the local language annual report. Using a difference 
in-difference design with a propensity score matched 
control sample, we find that foreign ownership, liquidity, 
and analyst following increase significantly around the 
adoption of English as an external reporting language. 
We also find that the benefits of adopting English 
as an external reporting language do not appear to 
depend on the pervasiveness of the use of the local 
language. Finally, we perform a time-series analysis and 
find that adopting English as a reporting language is 
associated with decreases in information asymmetry 
(bid-ask spreads and zero return days) in the year of 
adoption, increases in analyst following in the year 
after adoption, and increases in foreign ownership two 
years after adoption. These results suggest that the 
economic benefits of adopting English as an external 
reporting language first become evident through 
decreased information asymmetry. These results are 
consistent with the notion that the language used in 
the annual report can act as a barrier to investment 
for some investors and that issuing an annual report in 
English reduces investors’ information processing costs. 

Estimation Risk, Notes and Prospective Information:The 
Effect of Impairment-Testing Disclosures on Cost of 
Capital
Paugam,�L.�and�Ramond,�O.�2012.
Estimation risk – the uncertainty regarding the 
parameters of the distribution of firms’ future cash flows 
– generates valuation errors and is costly to investors.  

As a result investors may require a higher rate of return 
to compensate them for increased estimation risk. We 
argue that through their impairment-testing disclosures 
firms are able to convey information that reduces 
estimation risk.  Based on a sample made of 274 firm-year 
disclosures from the 120 top French listed companies 
over the four-year period 2006-2009, our results are 
threefold: (1) We document a negative association 
between cost of capital and general impairment-
testing disclosures; (2) While distinguishing between 
prospective and descriptive information disclosed, we 
find out that only the first set of information drives 
this negative relationship; (3) We demonstrate that 
firms for which parameters uncertainty is higher – firms 
with higher analysts’ forecasts’ dispersion – exhibit a 
stronger negative relationship between cost of capital 
and impairment-testing disclosures.

Sustainability Reporting and the Model of Organized 
Hypocrisy: Evidence from the Arctic National Wildlife 
Refuge Bill.
Cho,�C.,�Rodrigue,�M.,�and�Roberts�Robin�W.
Brunsson (1989, 1990, 1993, 2002, 2007) posits that 
organizations often respond to conflicting stakeholder 
demands through engaging in organized hypocrisy.  He 
views talk, decisions, and action as an organization’s 
three dominant outputs and argues that organizations 
use these outputs to orchestrate different approaches 
to stakeholder management (Brunsson, 2007).  If 
the organization is deliberately inconsistent across 
its talk, decisions, and actions, these outputs are 
strategically “counter-coupled”, and the result is 
organized hypocrisy. In this study we use Brunsson’s 
model of organized hypocrisy (Brunsson, 1989, 2002, 
2007; Lipson, 2007) to examine the talk, decisions, 
and actions of seven highly visible U.S. multinational 
oil and gas corporations regarding key stakeholder 
management efforts. Specifically, we investigate the 
extent to which these corporations engage in organized 
hypocrisy by counter-coupling the talk and decisions 
discussed in their sustainability reports with the political 
actions they take to support the passage of highly 
controversial United States environmental legislation 
known as the Arctic National Wildlife Refuge (ANWR) 
Bill.  Our empirical analyses of corporate sustainability 
reports and political campaign contributions during 
the time period of the ANWR Bill debate shows that 
these corporations engaged in sustainability talk and 
decision-making that is strikingly inconsistent with the 
politically-motivated actions they take. Supplemental 
analyses of corporate websites and advertisements 
display similar inconsistencies. By analyzing this 
contradictory evidence through the model of organized 
hypocrisy, we enrich our understanding of corporations’ 
motivations for engaging in sustainability reporting 
to respond to legitimacy and stakeholder concerns.  
Sustainability reporting is, thus, more than a legitimacy 
tool or signaling device.  Sustainability reporting is most 
appropriately viewed as a form of meta-hypocrisy—
reporting designed to refute firms’ organized hypocrisy 
regarding their commitment to the natural environment.

https://docs.google.com/a/essec.edu/viewer?a=v&pid=sites&srcid=ZXNzZWMuZWR1fGVzc2VjLWtwbWctZmluYW5jaWFsLXJlcG9ydGluZy1jZW50cmV8Z3g6NDExMjg0ZmUyZjMyZTM5OA
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Does Today’s CSR Disclosure Differ from the Disclosure 
of the 1970s? An Empirical Analysis.
Cho,�C.,�Michelon,�G.,�Patten,�D.�and�Roberts�Robin�W.
In this paper, we respond to the call for further research 
on whether the accountability disclosure of today 
differs from the social disclosure of the 1970s.  We do 
this by examining for differences in corporate social 
responsibility (CSR) disclosure in the late 1970s (using 
data from Ernst & Ernst, 1978) relative to disclosure 
from 2010 corporate reports.  More specifically, we 
show (1) the breadth of CSR disclosure (using two 
different measures of disclosure extensiveness) has 
grown dramatically, (2) that there is no significant 
change in the relation between legitimacy variables and 
differences in CSR disclosure, and (3) that differences in 
CSR disclosure (using either of the breadth measures) 
were not significant in explaining differences in the 
market value of firms in the late 1970s and continue to 
be insignificant today.   In general, our results suggest 
that CSR disclosure, while more extensive today than it 
had been three decades ago, fails to provide information 
that is relevant for assessing firm value.

Rhetoric or Parrhesia? A Study of the AICPA’s Linguistic 
Habitus before and after Enron.
Cho,�C.,�Brivot,�M.�and�Kuhn�John�R.
This paper examines the communications from the 
leaders of the American Institute of Certified Public 
Accountants (AICPA) to its members during the 1997-
2010 period. Based on Bourdieu’s sociolinguistic theory, 
we argue that before 2001, the AICPA’s communications 
are indicative of an alignment of certified public 
accountants’ linguistic habitus with the dominant 
language (marketing) of the economic context in 
which they operated, namely globalized consumerist 
capitalism. Following the Enron scandal (2002-2004), 
however, the marketing language was abruptly 
abandoned in favor of a celebration of Parrhesia: 
“speaking the truth” no matter what commercial risks 
were involved. Yet, the marketing language surrounding 
the AICPA’s “Vision Project” prior to Enron reemerges 
after 2005, but it is juxtaposed to the language of 
“classic professionalism” and Parrhesia. AICPA leaders 
are thus capable of speaking the language of the 
dominant players in the field (i.e., marketing) as well as 
speaking the declassed language of the dominated (i.e., 
serving the public interest). We argue that this multi-
linguistic habitus is symptomatic of the difficulty AICPA 
leaders have in renouncing the symbolic profit that they 
derive from aligning their linguistic habitus with that of 
the most powerful players in the field, including the 
international public accounting firms, large corporate 
clients of accounting/auditing services, and competing 
producers of business services. This study contributes 
to the academic debate surrounding the tensions 
between professionalism and commercialism by 
introducing a unique theoretical lens to the discourse. 
Sociolinguist theory suggests that the language of the 
globalized consumerist economic model permeates the 
cultural preferences of even social groups predisposed 
to speak another language. 

CSR Report Assurance in the United States: An Empirical 
Investigation of Demand and Stakeholder Benefits.
Cho,�C.,�Michelon,�G.,�Patten,�D.�and�Roberts,�R.
In contrast to the growth in CSR assurance worldwide, 
assurance of stand-alone CSR reports in the U.S. remains 
rare.  We investigate, first, factors that appear to lead 
U.S. companies to obtain assurance and, second, whether 
assurance on CSR reports in the U.S. leads to stakeholder 
benefits. We find that industry membership and disclosure 
extensiveness appear to influence a company’s choice to 
obtain CSR report assurance.  Our results also indicate 
that assurance is not associated with higher market 
values for CSR report-issuing companies.  Firms with 
CSR report assurance are more likely, however, to be 
included in the Dow Jones Sustainability Index and to be 
perceived as more ‘green’.  We conclude that CSR report 
assurance in the U.S. may provide stakeholder benefits 
only in specific settings that focus more directly on the 
relative assessment of CSR performance and reporting.  
This may help explain its low rate of adoption in the U.S.

Shaping Audit Committee Oversight Practice: The 
Unsung Role of the AC Chairman,
Richard,�C.�and�Compernolle,�T.
Building on Adam Smith’s concept of the impartial 
spectator, our study examines how audit committee (AC) 
directors exercise oversight in practice. We show that the 
questions-and-answers game matters, and that it is an 
oversight practice primarily directed by the AC Chairman. 
By drawing on 53 interviews with AC actors from 23 
French CAC 40 listed companies, we document how 
the AC is able to exercise oversight both during official 
meetings (disciplining effect) and outside those meetings 
(partnership of control), and show that this depends 
on how accessible and proactive the AC Chairman is. 
Following Beattie et al. (2011), our research thus provides 
an in-depth explanation of the strategies used by AC 
Chairman to play their role, a role that is presently not 
clearly defined by codes of good governance. It suggests 
that AC Chairman impartiality can reach its full potential 
only in the context of a socially constructed relationship.

•�PuBLICATIonS 
Analyst coverage, earnings management and financial 
development: An international study Jeanjean,� T.,�
Degeorge,� F.,� � Ding,� Y.� and� Stlowy,� H.� � Journal of 
Accounting and Public Policy,� janv.� 2013,� Vol.� 32,�
Numéro�1,�p.�1‑25 
Using data from 21 countries, this paper analyzes the 
relation among analyst coverage,  earnings management 
and financial development in an international context. 
We document that the effectiveness of financial 
analysts as monitors increases with a country’s financial 
development (FD). We find that in high-FD countries, 
increased within-firm analyst coverage results in less 
earnings management. Such is not the case in low-FD 
countries. Our results are economically significant 
and robust to reverse causality checks. Our findings 
illustrate one mechanism through which financial 
development mitigates the cost of monitoring firms and 
curbs earnings management.
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The Effect of the IFRS Adoption, Investor Protection and 
Earnings Quality: Some Reflections 
Jeanjean,� T.� Juil� 2012� The International Journal of 
Accounting,�Vol.�47,�Numéro�3,�p.�356‑362�
The paper proposed by Houque, Dunstan, Karim, and 
van Zijl (henceforth HDKZ) in this issue analyzes the 
joint effect of IFRS adoption and investor protection on 
earnings quality. Using firm-level data, HDKZ show that 
the reduction in earnings management associated with
IFRS adoption varies with investor protection. This paper 
belongs to the now well-established field of literature 
that analyzes complementarities between accounting 
standards and institutional factors in shaping earnings 
quality. I would like to discuss several issues associated 
with this stream of literature and the paper proposed 
by HDKZ. First, I discuss the conceptual framework that 
links accounting standards, institutional features and 
earnings quality. Second, I elaborate the difficulties to 
define, to measure and to isolate “investor protection” 
from other institutional features. HDKZ use many 
proxies for investor protection but the construct validity 
of some measures can be questioned. Third, I comment 
on sampling issues. Consistent with prior literature, 
HDKZ use a large sample both in terms of countries and 
firms. This approach has obvious advantages in terms of
statistical power; however, it is not free from caveats 
(importance of control factors, omitted variable bias). 
Fourth, the measurement of earnings quality in an 
international setting is a challenge. Findings are likely 
to be dependent on the measure used; therefore, using 
multiple indicators is recommended.

Is Environmental Governance Substantive or Symbolic? 
An Empirical Investigation
Cho,�C.,�Rodrigue,�M.�and�Magnan,�M. Forthcoming in 
Journal of Business Ethics.
The emergence of environmental governance practices 
raises a fundamental question as to whether they are 
substantive or symbolic. Toward that end, we analyze 
the relationship between a firm’s environmental 
governance and its environmental management as 
reflected in its ultimate outcome, environmental 
performance. We posit that substantive practices would 
bring changes in organizations, most notably in terms 
of improved environmental performance, whereas 
symbolic practices would portray organizations as 
environmentally committed without making meaningful 
changes to their operations. Focusing on a sample of 
environmentally sensitive firms, results are consistent 
with environmental governance mechanisms being 
predominantly part of a symbolic approach to 
manage stakeholder perceptions on environmental 
management, having little substantial impact on 
organizations. Statistical analyses show mostly that 
there is no relation between environmental governance 
mechanisms and environmental performance, measured 
in terms of regulatory compliance, pollution prevention, 
and environmental capital expenditures. However, 
there is some indication that environmental incentives 
are associated with pollution prevention. Interviews 
with corporate directors shed further light on these 
results by underlining that environmental governance 

mechanisms are employed at the board level to protect 
the organization from reputational and/or regulatory 
harm, but are not necessarily intended to proactively 
improve environmental performance.
 
An Empirical Investigation of the Extensiveness of 
Standalone Environmental Reporting in South Korea
Cho,� C.,� Choi,� J‑S.,� Kwak� Y‑M� and� Patten,� D.M.�
Forthcoming in Social and Environmental 
Accountability Journal.�Dec.�2012.
In contrast to most other countries, South Korea’s 
Ministry of Environment has been providing substantial 
guidance for corporate stand-alone environmental 
reporting. Motivated by the existence of such support, 
we investigate the extensiveness of environmental 
disclosure for a sample of South Korean firms. Results 
show higher disclosure scores than those reported in 
other studies using the same scale. Further, South Korean 
disclosure is more extensive than that of a matched 
sample of comparable US companies. While conceding 
that disclosure extensiveness is not necessarily 
associated with higher quality, our results suggest 
authoritative guidance for stand-alone reporting may 
improve corporate environmental disclosure practices.

Impression Management in Sustainability Reports: An 
Empirical Investigation of the Use of Graphs
Cho,�C.,�Michelon,�G.�and�Patten,�D.M.�Accounting and 
the Public Interest,�12,�16‑37.�Dec.�2012.
The purpose of this paper is to investigate whether 
firms use graphs in their sustainability reports in order 
to present a more favorable view of their social and 
environmental performance. Further, because prior 
research indicates that companies use social and 
environmental disclosure as a tool to reduce their 
exposure to social and political pressures (the legitimacy 
argument), we also examine whether differences in the 
extent of impression management are associated with 
differences in social and environmental performance. 
Based on an analysis of graphs in sustainability reports 
for a sample of 77 U.S. companies for 2006, we find 
considerable evidence of favorable selectivity bias in the 
choice of items graphed, and moderate evidence that 
where distortion in graphing occurs, it also has a favorable 
bias. Our results regarding the relation between impression 
management and performance are mixed. Whereas we 
find that graphs of social items in sustainability reports for 
companies with worse social performance exhibit more 
impression management, no significant relation between 
environmental performance and impression management 
in the use of environmental graphs is found. Overall, 
our results provide additional evidence that corporate 
sustainability reporting, as it currently exists, appears to 
be more about fostering positive public relations than 
providing a meaningful accounting of the social and 
environmental impacts of the firm.

“Equity Analysts and the Market’s Assessment of Risk” 
Lui,�D.,�Markov.S.,�and�Tamayo�A., Journal of Accounting 
Research,� Dec� 2012,� Vol.� 50,� Issue� 5,� p.1287‑1317. 
The traditional view of equity analysts is that they are a 
source of new information about future cash flows. We 
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broaden this view by demonstrating that equity analysts 
are also a substantive source of new information about 
priced risk. In particular, we document that, when 
announced, changes in analyst risk ratings distinctly 
and significantly affect equity returns, and are generally 
followed by significant changes in Fama–French factor 
loadings. Also, while less frequent than credit rating 
changes, equity risk rating changes are timelier, and 
with a larger overall stock price impact than credit 
rating changes.

recent esseC KPmG Financial reporting 
Centre research workshops papers 
(all papers available at https://sites.google.com/a/
essec.edu/seminaires-de-recherche-du-departement-
comptabilite---controle-de-gestion/test)

“Epistemic rivalry in the making : the propagation of fair 
value accounting”
Yves�Gendron, Laval university.
Friday,�September�14,�2012�
Our study relates to the processes by which professional 
accountants have reacted to the propagation of fair 
value accounting – to the detriment of historical cost – in 
their everyday work. To make sense of these processes 
we introduce the notion of epistemic commitment, that 
is to say one’s degree of allegiance and dedication to 
a given theory of practice. Mobilizing twenty-seven 
interviews with experienced chartered accountants, we 
rely on the notion of epistemic commitment to analyze 
how members of the profession have responded to the 
institutionalized drift towards fair value accounting. 
Our analysis indicates three main profiles in terms of 
interviewees’ reaction: active proponents; flexible 
adherents; and dissidents. Active proponents and 
flexible adherents are both characterized by a low 
degree of epistemic commitment towards the historical 
cost theory of practice. While proponents are deeply 
committed to fair value, flexible adherents abide by the 
standards of practice because of their compulsory and 
official nature; as such, their epistemic commitment 
to fair value can be viewed as ephemeral and fragile. 
A third group of interviewees takes on the role of 
dissidents – their epistemic allegiance being resolutely 
inclined towards historical cost. Important implications 
ensuing from our findings are discussed. While bodies 
of knowledge are commonly understood as Centrepiece 
in the development of professions, our study reinforces 
the view that one’s adherence with their profession’s 
corpus of formal knowledge should not be taken for 
granted. Professional fields are characterized by 
epistemic rivalries grounded in members’ varying 
sense of affiliation with competing theories of practice. 
At the end of the day, our study promotes the notion 
of epistemic commitment as a productive tool for 
analyzing epistemic rivalry in the making.

“Sifting through the inconsistencies of organizational 
learning and Management Control”
Sally�Widener,�Rice university. 
Tuesday,�September�18,�2012
The evidence on the relation between the use of 
management control systems and organizational 
learning is conflicting and inconclusive. One reason for 
this may be that both management control systems 
and organizational learning are multi-faceted. To shed 
insights on the existing inconsistent evidence, we draw 
on cognitive load and framing theories to argue that the 
use of different types of management control systems 
will differently affect different types of organizational 
learning. Using survey data from 241 respondents our 
structural equation model provides evidence that the 
use of a cybernetic system is positively associated with 
generative learning while the use of a planning system is 
positively associated with adaptive learning. Moreover, 
the effect of each of the management control systems 
on performance outcomes is either partially or fully 
mediated by organizational learning. These results show 
the importance of recognizing the multi-faced nature of 
both management control systems and organizational 
learning.

“The Impact of Mandatory IFRS Adoption on IPOs in 
Global Capital Markets”
Gérald Lobo, University�of�Huston.�
Monday,�October�8,�2012
This study examines the impact of mandatory IFRS 
adoption on IPO under pricing and capital source in 
global markets. We find that on average, mandatory 
IFRS adoption is associated with a decrease in IPO 
under pricing and an increase in the amount of proceeds 
from foreign markets. We also find that mandatory IFRS 
adoption has a greater impact on IPO under pricing and
foreign proceeds for firms in countries with larger 
accounting changes, and this relation is more 
pronounced among firms in countries with stronger 
implementation credibility. Additionally, we find that 
while mandatory IFRS adoption reduces IPO under 
pricing for both domestic and global IPOs, the effect 
of legal and accounting institutions on the relation 
between mandatory IFRS adoption and IPO under 
pricing is primarily driven by domestic IPOs. Overall, our 
study contributes to the literature by documenting the 
impact of changes in financial accounting standards on 
IPO under pricing and capital market globalization.

“Too Big to Fail and Too Big to Succeed : Accounting 
and Privatisation in the Prison Service of England and 
Wales”
Andrea�Mennicken, London�School�of�Economics,�
Wednesday,�October�24,�2012
This article is concerned with the challenges involved 
in the transformation of the prison into a performance-
oriented accounting entity. It examines the implication 
of private sector accounting and consulting expertise in 
redefining prison values and prison performance, and it 
discusses consequences this had for definitions of risk 
and responsibility. The article shows how the reforms 
promoted individual responsibilisation whilst at the 

https://sites.google.com/a/essec.edu/seminaires-de-recherche-du-departement-comptabilite---controle-de-gestion/test
https://sites.google.com/a/essec.edu/seminaires-de-recherche-du-departement-comptabilite---controle-de-gestion/test
https://sites.google.com/a/essec.edu/seminaires-de-recherche-du-departement-comptabilite---controle-de-gestion/test
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same time leading to a systemic decentring of Prison 
Service accountability. Prison managers and regulators 
came to be inserted into hierarchies of expertise and 
credibility shaped by quests for commensuration and 
auditability. Second, thereform attempts brought about 
a situation of institutional lock-in by contributing, as the 
outgoing HM Chief Inspector of Prisons Anne Owers has 
put it, to the creation of an inflated prison system“too 
big to fail, and too big to succeed”.

“Director Independence and Insider Trading“““ 
Messod�Daniel�Beneish, Indiana�University,
Wednesday,�October�31,�2012�
While prior work establishes criteria for assessing 
director independence by scrutinizing outside directors’ 
professional and social connections, we examine the 
conditions under which outside directors’ trading 
and ratification decisions are incrementally useful in 
assessing their independence. Because crises test 
the independence of boards, we investigate the CEO 
replacement decision in firms caught intentionally 
misreporting earnings. We predict and find that outside 
directors’ selling that emulates selling by the CEO and 
inside directors makes them less willing to replace the 
CEO. Our findings derive from opportunistic rather 
than routine selling, and from collusive selling involving 
inside and outside board members rather than from 
selling by outside directors alone. We also predict 
and find that outside directors who ratify one or more 
value-destroying mergers in the misreporting period 
are less effective monitors. These results are robust 
to alternative measurements of opportunistic selling 
and to a comprehensive set of controls for the CEO 
replacement decision.

“Accounting Choices under IFRS and their Effect on 
over investment in Capital expenditures”
Mohamad�Mazboudi,�American�University�of�Beirut, 
Wednesday,�November�21st,�2012�
IFRS allows firms to choose between fair-value 
accounting and historical cost accounting with 
impairment testing for property, plant and equipment 
(PPE). This study examines the effect of firms 
"accounting choices for this group of non-financial 
assets on over-investment after IFRS mandatory 
adoption in the European Union (EU). My results indicate 
that over-investment in PPE (or capital expenditures) 
is lower following IFRS adoption among EU firms that 
used historical cost accounting with impairment testing 
in the post-IFRS period, consistent with EU firms having 
more timely loss recognition for PPE under IFRS strict 
impairment rules. In my analysis of United Kingdom (UK) 
firms, I find that most UK firms elected to use historical 
cost accounting with impairment testing for PPE after 
IFRS mandatory adoption. I also find that UK firms 
that previously used fair-value accounting under UK 
GAAP and then switched to historical cost accounting 
with impairment testing under IFRS exhibit greater 
reductions in over-investment relative to other EU firms 
that used historical cost accounting with impairment 
testing prior to IFRS adoption. Additional analysis 
suggests that the reductions in over-investment after 

IFRS mandatory adoption are greater as the severity 
of agency conflicts increases, consistent with outside 
shareholders demanding timely loss recognition as a 
means of addressing agency conflicts with managers.

“Quantification, transparency, and the costs of 
reassurance”
Hendrik�Vollmer, University�of�Bielefield,
Monday,�December�3,�2012
The production of numerical records is a common 
response to concerns about the transparency of 
organizational action. It is also a cause of such 
concerns to the extent that stakeholders distrust 
numerical evidence. Accommodating the production of 
numerical evidence in organizations induces processes 
of hybridization that beget this distrust. Among the 
mechanisms through which organizations try to 
reassure stakeholders about organizational action, 
costly signaling is the process most likely to transcend 
the cycle of quantification, hybridization, and distrust. 
Costly signaling, however, also threatens to compromise 
the operational reliability of organizations – and thus the 
very thing stakeholders tend to be concerned about. 
The fact that quantification transcends cheap talk, 
costly signaling, and the production of organizational 
action, increases the difficulty of containing the cost 
incurred by responding to the demands of ‘targeted 
transparency’ and manufacturing reassurance.

“The impact of performance measurement systems in a 
private prison”
Christine�Cooper, university of Strathclyde
Tuesday,�January�29,�2013
This paper presents a longitudinal study of a private 
prison in Scotland and the impact of key performance 
measures (which form part of the contract between 
the Scottish Prison Service and the owners of the 
prison) on the operation of that prison.  The contract 
was supposed to serve as a public sector exemplar 
of best practice in terms of accountability and 
transparency.  This rhetoric of accountability has served 
to throw a veil over state activities (hiding behind a 
few chosen performance measures), rendering the 
citizenry quiescent.   In organizations characterized by 
significant power asymmetry, those in power are able 
to use management tools like performance measures 
to deflect responsibility we can therefore hypothesize 
that the possibility of enabling formalization will tend 
to appear utopian and naive and that the coercion 
logic will appear as inevitable in spite of the profound 
negative consequences.

“Private Debt Markets and Auditor Choice”
Mark�Clatworthy,�University�of�Cardiff,
Tuesday,�February�19,�2013 
In this paper, we examine clauses in private debt 
contracts requiring that the accounting information 
contained in the contracts is to be audited by a 
particular audit firm or audit firm type. This previously 
unexplored feature of debt contracting is important 
since it is typically assumed that auditor appointment 
decisions are the unique domain of equity providers. 
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Creditors’ audit demand is likely to reflect the increasing 
importance of accounting data in loan agreements. 
Such agreements often include performance-pricing 
provisions expressing the cost of debt as a function of 
accounting ratios, meaning that accounting figures can 
have direct cash flow conequences, as well as acting 
as triggers for creditor control rights. The presence of 
auditor clauses in debt agreements has also attracted 
significant regulatory interest due to the audit market 
competition implications. Using hand-collected 
data from SEC filings, we find that auditor clauses 
are relatively widespread, though they are varied in 
nature. Consistent with indirect evidence showing that 
companies with large audit firms pay lower interest 
rates, we obtain preliminary evidence that the presence 
of auditor clauses impacts upon the terms of lending 
agreements.

“Meeting the corporate reporting needs of government 
and society”
David�Cooper, University�of�Alberta,
Tuesday,�February�26,�2013
We review some of the ways in which corporate 
reporting might be more useful for the government’s 
management of the macro economy and for society’s 
needs for more comprehensive reporting of corporate 
social and environmental performance. We highlight 
the constitutive as well as the representational nature 
of corporate reporting and how accounting subtlety 
impacts the culture and focus of governments, societies 
and corporations. Prominent examples are the ways 
accounting encourages financialisation and fails to 
account for externalities and the environment. While 
many proposals for the reform of corporate reporting 
emphasis standards and rules, we suggest that a more 
deliberative approach has much to commend it. A move 
to deliberation, however, requires that accountants 
highlight the pervasive but often subtle impacts of 
accounting. 

9th workshop on european Financial 
reporting (eUFIn), 5-6 september 2013, 
Valence 

Following the successful workshops in Bamberg, 
Regensburg, Milton, Keynes, Paris, Lund,Catania, 
Bamberg and Prague, the European Financial Reporting 
Research Group (EUFIN) 9th workshop on European 

Financial Reporting took place 5-6 September 2013 at 
University of Valence in Spain. 
The workshop offers an opportunity and venue 
for practice and academia to meet to engage with 
contemporary issues relating to accounting in Europe. It 
is likely to be of value to those who are interested in the 
harmonisation of accounting in Europe, the regulation 
of financial accounting and the process of change in 
accounting and accounting regulation, as well as the 
internationalisation of accounting generally.

AnnOUnCements

The ESSEC KPMG Financial Reporting Centre is 
pleased to announce its  Financial Reporting Academia 
and Practice (FRAP) seminars which will be held : 
6.00pm‑7.30pm,�ESSEC�Executive�Education,�CNIT,�
La défense. Talk will be followed by a small cocktail 
allowing further discussion.

ESSEC�KPMG�Financial�Reporting�6th FRAP seminar 
May�15,�2014�:
“Mythes entourant les IFRS”
Round table, including among others, P. DANJOU, 
member of IASB

ESSEC�KPMG�Financial�Reporting�7th FRAP seminar 
June�19,�2014�:
 « Rénumération à base d’actions »
Round table, including among others, Jean-Pierre 
VALENSY, Partner of KPMG
Presentation of the result of the new study on the stock 
based compensation practices of a set of French new 
economy firms.

Upcoming ESSEC KPMG Financial Reporting Centre 
Research Workshops at Cergy: 

Wednesday,�April�10,�2013�at�11.00�am
Room N405 at ESSEC (Cergy-Pontoise)
Gilad�Livne, Cass Business School

Tuesday,�April�23,�2013�at�11.00�am
Room N405 at ESSEC (Cergy-Pontoise)
Thorsten� Sellhorn, WHU Otto Beisheim School of 
Management

Thursday,�June�20,�2013�at�11.00�am
Room N405 at ESSEC (Cergy-Pontoise)
Antonio�Davila, IESE, University of Navarra
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About the Centre

The ESSEC‑KPMG� Financial� Reporting�
Centre specialises in financial reporting under 
International Financial Reporting Standards 
(IFRS). Created in 2005, the year in which 
European listed companies started to use IFRS, 
the Centre monitors closely the activities of the 
International Accounting Standards Board and 
the application of IFRS by European companies. 
It produces a monthly report on the standard-
setting meetings of the IASB and publishes 
research into the application of IFRS. It also 
provides specialist studies for ESSEC students 
who intend to follow a career in international 
financial reporting. The ESSEC-KPMG Financial 
Reporting Centre is host to the European 
Financial Reporting Research Network (EUFIN).

About Our Partner

KPMG is the leading audit, accounting and 
advisory firm in France*.
The firm provides listed companies and 
international groups with audit and advisory 
services and works closely with SMEs, the public 
sector and the non-profit sector in an
audit, accounting and advisory capacity. KPMG 
S.A. has branches in 217 cities in France
and is a member of the KPMG International 
network which has firms in 156 countries.
 
*Source “La profession comptable 2012” 

For more information about the Centre: 
Visit http://www.essec-kpmg.net

e-mails: andre@essec.fr, jeanjean@essec.fr, 
walton@essec.fr
 
For more information about KPMG:
Visit www.kpmg.fr
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